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Career Objective
Seeking a career with a progressive organization where I can utilize my qualification, experience, risk assessment abilities, interpersonal & marketing skills in a challenging role that allow professional development and career growth; where I can use my hard work, dedication and ability to acquire new skills shall add value to the respective organization, thereby, enhancing my own skills as an individual and as a key player in the organization's development. 
Work Experience
Askari Bank Limited

Sr. Relationship Manager – Commercial (April 2014 – Till Date) [Branches: Badami Bagh, Circular Road, Shadbagh, Main Branch- SAT] currently posted at Main Branch-SAT, Lahore since October 2022
My main expertise is in steel and construction sector. I have been looking after portfolio of steel sector which includes leading names from Badamibagh & Circular road markets. Recently; I have been transferred to Main Branch where portfolio is a mix of Construction, Steel & Textile sectors:
Core Responsibilities include:- 

· Meet or exceed portfolio targets for number of customers, PKR volume, revenue & net profit including deposit, lending & trade.
· Structure and negotiate deals with customers that meet the  bank’s profitability targets and comply with bank policies and product programs 

· Conduct risk assessment, financial statement & credit analysis of customers for credit applications and performing annual reviews 

· Generate new prospects from own efforts (personal network, existing customers, trade associations, etc.) as well as referrals from other departments and existing customers 

· Cross sell to existing bank customers - own portfolio and to other bank customers 

· Ensure timely credit approval & disbursal of funds by closely monitoring & following up on the credit approval process 

· Monitor (and encouraging) utilization of facilities by customers, including trade transactions 

· To ensure and manage repayments of loans for early collections (e.g. dealing with excesses, collections) 

· Manage existing relationships through regular contact or visits to customers 

· Manage mix of customer in the assigned portfolio, and ensure product exposures are within targets 

· Ensuring compliance with bank policies and procedures 

· Regularly prepare call reports for all customer interactions and submit for high-up’s review 

Bank Alfalah Limited:

Sr. Relationship Manager – Commercial (Aug 2006 – Apr 2014) [Branches: Shahdin Manzil, Chouburji, Shadbagh] 

Core Responsibilities include:- 
· Identifying & Marketing of the Bank’s SME & Commercial products.

· Tailoring the transaction as per Client’s requirements in line with bank’s policy, devising modus operandi’s, planning 
and execution of the marketing leads.

· Effectively monitoring the return on relationships with the customers through regular contact and handling their various financial needs including working capital, foreign trade, and structured finance requirements. 

· Analyzing clients’ financial behaviors and preferences and suggesting solutions tailored to their investment, borrowing and financial management needs.
· Co-ordination with the Legal Counsel for the completion of Security Documentation and Perfection.

· Periodic visits to customer's office and production facilities to monitor the operational activities of the client.
Askari Bank Limited

Relationship Manager – SME/Commercial (May 2005 – August 2006) [Branches: Gujranwala] 
Khushhali Bank Limited
Team Leader – (August 2003 – May 2005) [Branches: Gujranwala, Gujrat]
· Team Leader – Branch Manager – was responsible for achievement of assigned targets i.e. loans, deposits, profits, social mobilization etc.

· To lead a team of loan officers for marketing of micro finance loans in rural and urban areas.

· To monitor the assigned budgets for ensuring overall branch profitability.

· Reporting to Head Office.

Academic Qualification 

2000-2002
Government College University, Lahore (GCU Lahore)
Master of Economics
GPA: 3.59
1998-2000          Forman Christian College, Lahore (F.C. College Lahore)
B.A. (Economics, Geography)
First Division 
Professional Qualification 



JAIBP – [Stages I-III] 
(IBP – State Bank of Pakistan)
Professional Training
Have successfully completed various on job training courses at Khushhali Bank, Bank Alfalah and Askari Bank relating to Credits and Corporate Banking including: Advanced Credits, Financial Analysis and its implications, Credit Administration, Risk Assessment, Trade Finance, Prudential Regulations for Corporate and SME’s, Small & Medium Enterprise Lending (A Best Practice Approach)

Languages and Skills
· English, Urdu & Punjabi 
· Adept at using Word, Excel, 
· Good Communicational & Report Writing skills
Interests
Cricket, Book Reading.
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