
Muhammad Asad Shahab 
 

 
 To achieve work oriented position in my marketing field where my skill can be 

polished. 
 To utilize maximum theoretical knowledge and skill in practical life. 

 

 
 Self-motivated, flexible and able to work in a rapidly changing environment. 

 Strong analytical and procedural approach. 

 Able to work efficiently both in team and as individual. 

 

 

 
 
 

Matric BISE Faisalabad 
Board. 

I.Com Allama Iqbal 
Open University 

B.com Allama Iqbal 
Open University 

 

 

Department: Sales & Accounts. 

Designation: Sale Supervisor. 

Duration:  1-Years’ Experience of Sales & Accounts in Nivea 

Distribution FSD 

. 

 

 
Company : Rose Prtal (Packages LTD). 

 

 
Department: Sales 

. Designation: Territory Sale officer. (LMT in Faisalabad) 

Duration: 2 Years Experience 

. 

 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 

 
Date of Birth: 
18-08-1999 

Home Address: 

House # P-274, 

Street # 1 

kothiyan wali 

Jhang Road 

Faisalabad 
Cell & Email: 
+92-3211785139 
asadshahab154@gmail.com 

Area Knowledge 

 
Faisalabad 

Okara 

Sahiwal 

Lahore 

Languages Proficiency 

English 

Urdu 

Punjabi 

 

 Hobbies 

Web Surfing 

Computer Skills 

Traveling 

OBJECTIVE 

ABILITIES 

EDUCATION/ QUALIFICATIONS 

PROFESSIONAL EXPERIENCE 

Company : Nivea Cream & Lotion 

mailto:asadshahab154@gmail.com


 
 
 
 

 

Company  : Nestle Pure Life Water (NPL) 

 

 

Department: Sales 
Designation: BDO ( Bussines Development Officer) 

 

Company  : Duration: 1 Years Experience 
 

 
Department: Sales 
Designation: Sales Supervisor At FSD Distribution Area B 

Duration: 3 Years Experience 

 

 

 
Company  : Unilever Pakistan LTD 

 

 

 

Department: Sales 
Designation: Sale Supervisor At Okara,Sahiwal,renalakhurd Distributions 

Duration: 1 Years Experience 

 
Company  : Lipton Pakistan LTD 

 

 

 

Department: Sales 
Designation: Sale Supervisor At FSD Distribution. 
 
 

 



Company  : Fast Cables 

                                                                                                                                                                                                                                                                                                                                                                 

 

 

Department: Sales 
Designation: Trade Sales Executive. 

 

                                                                                                               Strengths & Skills.  
 

 Responsible for leading a team of distributor's salesmen and reporting to Area Sales 
Manager. 

 Responsible for achievement of product-wise annual /monthly sales targets. 
 Hands on experience in managing the issue related to stock, invoices, and claims. 
 Maintain the customer complaints and ensure resolution. 
 An entrepreneurial and learning attitude. 
 Marvelous Team Player. 

 

 
  REFERENCE  

 
 Will be furnished on Request. 
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